
From Don & Deborah

About Don & Deborah

What we do for you . . .

News on the 
Home Front

Also ...

To get started 

916-
944-0445

You can always find the 
most up-to-date 

newsletter on our 
website.

Find the following 
information about your own 
neighborhood or any com-
munity in the USA!

• Neighborhood 
Information

• Home Sales Statistics
• Demographic Profiles 

  include:
Average Age
Average Income
Schools
Housing
Crime
and more!

Voice: 916-944-0445
Fax: 916-944-0541
Cell-Deb: 916-837-1220
Cell-Don: 916-837-1225

7100 Murdock Way
Carmichael, CA 95608

Email: drichier@cwnet.com
www.AdvantagePointRealty.com

and more!

go to 
www.AdvantagePointRealty.
com and click on the 
"Neighborhoods" button for 
local and other area infor-
mation.

If you would like a free 
no-obligation bi-monthly 
newsletter, featuring home 
sale alerts for any neighbor-
hood of your choice, call 

or email us at: 

Award-Winning Agents

Over 40 combined years!

Don Richier, Broker
B.S. Business Administration

Deborah Richier, Broker
B.S. Business Marketing

?Outstanding Lifetime Masters Club
?Certified Residential Specialist (CRS)
?Top Producers
?Formerly with Re/Max 15 years

Our Marketing Brief….

We have called attention to what this market is all about from 
time to time.  To reiterate:
    The banks will usually have three broker price opinions 
(BPOs) done by three different real estate companies and come 
up with a sales price.  They mostly list their REOs on the high 
side and wait thirty days or so and them start dropping the price 
until they get an offer close to the listed price.  If the price is 
dropped beyond the so called market value they will get multiple 

Sacramento sees record January home sales

dropped beyond the so called market value they will get multiple 
offers which will probably cause the price to be bid upwards.  
The better areas will bring more action.
    Banks know that this market is hot and will not take a low ball 
offer!  They will just wait it out until the market value is reached 
and then take the best offer.  Usually it is all cash or large down 
payment offers first and then government offer last.  It still 
comes down to the bottom line and a fast close.
    Short sales are a little different.  The listing broker is looking 
for any offer to present to the bank.  The owner can accept an 
offer, but only with the lender’s final approval of price and terms.  
It takes longer to close a short sale than a bank sale.
    There is definitely a certain strategy needed to be successful
in this market….and we know how it is done.  Call us!

Month/
Year Jan-00 Jan-01 Jan-02 Jan-03 Jan-04 Jan-05 Jan-06 Jan-07 Jan-08 Jan-09

Home 
Sales
Year-to-Year 
Change

Median 
Price

Year-to-Year 
Change

An unusually active January kept sales above average for the month. The following information, com-
piled by the Sacramento Association of REALTORS®, is collected from the MetroList® multiple listing 
services and covers Sacramento County and the City of West Sacramento. January closed with 
1,542 single family home sales, the most ever recorded by the Association during the month of Janu-
ary. Month-to-month, this figure represents a 20.2% decrease from December’s 1,932 sales, but a 
108% increase over the 739 sales of January 2008. Of the 1,542 sales recorded this month, 1,168 
were listed as REO properties. This accounts for over 75% of all sales.

The large number of distressed property sales in the area is continuing to pull down the Sacramento 
median sales price. January recorded a median price of $169,000, a figure 6.1% below the $180,000 
median price last month. Compared to the median price of January 2008, $255,000, the current fig-
ure marks a 44.1% drop. According to SAR historical data, this is the lowest median sales price since 
May 2001, when the median sales price was $169,718. New listings increase month-to-month, re-
cording 1,998, 9.3% over December’s 1,819. Total listings for the month decreased from 6,462 in 
December to 5,935, an 8.2% change. Compared year-to-year, the current figure is 33.8% below the December to 5,935, an 8.2% change. Compared year-to-year, the current figure is 33.8% below the 
8,963 listings recorded in January 2008. The Housing Market Supply figure remains low at 3.8 
months, but marks a 15.2% increase over December’s figure of 3.3 months. This figure represents 
the amount of time – in months – it would take to deplete the total listing inventory given the current 
rate of sales.

Sacramento continues to be one of the more active markets in the state, but the recent streak of in-
creased sales may subside. Oscar Wei, C.A.R. Senior Research Analyst, published the recent 2008 
Housing Market Wrap-Up. This report noted the state-wide increase in sales and stated that “with the 
economy deteriorating and the financial system struggling to stay above water, distressed properties 
with deeply-discounted prices will continue to affect the market.” This report, on par with the condi-
tions of the Sacramento market, concludes that “home prices may not show clear signs of stability 
until the mid of 2009.” The graph below reflects the drastic change in January sales from year-to-
year.
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Based on Multiple Listing Service data from MetroList.  2008 SAR.

Compiled monthly by Sacramento A ssocia tion of REALTOR S®   www.sa crealtor.org   (916) 437-120 5

New Listings Published 1,988 1,819 9.3% 3,138 -36.6%

Total Listing Inventory 5,935 6,462 -8.2% 8,963 -33.8%

Number of New E scrows 1,832 1,764 3.9% 1,290 42.0%
Number of REO Sales (n ew feature ) 1,168 1,402 -16.7% N/A*

Total Number of Closed Escrows 1,542 1,932 -20.2% 739 108.7%

Month's  Inventory Months 3.8 Months 3.8 3.3 Months 3 15.2% 12.1 Months # -68.6%

Dollar Value of Closed Escrows $294,307,444 $388,393,265 -24.2% $204,306,864 44.1%

Median $169,000 $180,000 -6.1% $255,000 -33.7%

Mean $190,861 $201,032 -5.1% $276,464 -31.0%

Mode $200,000 - $249,000 $200,000 - $249,000 $250,000 - $299,000

Number of Closed Escrows 1,542 1,542 739 108.7%
Dollar Value of Closed Escrows $294,307,444 $294,307,444 $204,306,864 44.1%
Median $169,000 $169,000 $255,000 -33.7%
Mean $190,861 $190,861 $246,464 -22.6%
  

New Listings Published 172 142 21.1% 232 -26%
Total Listing Inventory 520 531 -2.1% 729 -29%
Number of New E scrows 108 102 5.9% 99 9%
Number of REO Sales (n ew fea ture ) 65 81 -19.8% N/A*
Number of Closed Escrows 81 124 -34.7% 36 125%
Dollar Value of Closed Escrows $9,136,960 $15,572,484 -41.3% $5,248,807 74%
Median $95,000 $93,000 2.2% $143,000 -34%
Mean $112,802 $125,585 -10.2% $145,800 -23%
Mode $100,000 - $119,999 $40,000 - $49,999 $140,000 - $179,999

Number of Closed Escrows 81 81 36 125.0%
Dollar Value of Closed Escrows $9,136,960 $9,136,960 $5,248,807 74.1%
Median $95,000 $95,000 $143,000 -33.6%
Mean $112,802 $112,802 $145,800 -22.6%

$18,273,920

Med ia n: The  midpoint at which an  eq ual num be r of ho mes sold ab ove and belo w th is value.

Mea n:  Th e a rithmeti c avera ge of the  total num ber of res id ential sales divide d into tota l re side ntial sale s dolla r volum e.

Mod e: The  p rice rang e wi th in wh ich the  most n um ber of  ho mes were  s old.

  *To en su re the gr eate st po ssible  accura cy , S AR, with the assistan ce  of MetroList , has r ef ine d its search meth ods. Last year' s reporte d l isting inven to ry  covered

    a  da te r an ge rath er than all  ho mes on  th e m arket a t a sp ecif ic da te.

This representation is based in w hole or in part on data supplied b y Metro List.   MetroList does not  guara ntee, nor  is it in a ny way responsible for, it s accuracy. Data ma intained by MetroList d oes not re fle ct all real estate acti vity in th e 

ma rket.  Al l information provi ded is deemed rel iable , but it is not guaranteed and should be i ndependently verified.   For the  most current statistical  information, visit www.sacrealtor.org - a bout us - sta tistics         
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dropped beyond the so called market value they will get multiple 
offers which will probably cause the price to be bid upwards.  
The better areas will bring more action.
    Banks know that this market is hot and will not take a low ball 
offer!  They will just wait it out until the market value is reached 
and then take the best offer.  Usually it is all cash or large down 
payment offers first and then government offer last.  It still 
comes down to the bottom line and a fast close.
    Short sales are a little different.  The listing broker is looking 
for any offer to present to the bank.  The owner can accept an 
offer, but only with the lender’s final approval of price and terms.  
It takes longer to close a short sale than a bank sale.
    There is definitely a certain strategy needed to be successful
in this market….and we know how it is done.  Call us!
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An unusually active January kept sales above average for the month. The following information, com-
piled by the Sacramento Association of REALTORS®, is collected from the MetroList® multiple listing 
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1,542 single family home sales, the most ever recorded by the Association during the month of Janu-
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108% increase over the 739 sales of January 2008. Of the 1,542 sales recorded this month, 1,168 
were listed as REO properties. This accounts for over 75% of all sales.

The large number of distressed property sales in the area is continuing to pull down the Sacramento 
median sales price. January recorded a median price of $169,000, a figure 6.1% below the $180,000 
median price last month. Compared to the median price of January 2008, $255,000, the current fig-
ure marks a 44.1% drop. According to SAR historical data, this is the lowest median sales price since 
May 2001, when the median sales price was $169,718. New listings increase month-to-month, re-
cording 1,998, 9.3% over December’s 1,819. Total listings for the month decreased from 6,462 in 
December to 5,935, an 8.2% change. Compared year-to-year, the current figure is 33.8% below the December to 5,935, an 8.2% change. Compared year-to-year, the current figure is 33.8% below the 
8,963 listings recorded in January 2008. The Housing Market Supply figure remains low at 3.8 
months, but marks a 15.2% increase over December’s figure of 3.3 months. This figure represents 
the amount of time – in months – it would take to deplete the total listing inventory given the current 
rate of sales.

Sacramento continues to be one of the more active markets in the state, but the recent streak of in-
creased sales may subside. Oscar Wei, C.A.R. Senior Research Analyst, published the recent 2008 
Housing Market Wrap-Up. This report noted the state-wide increase in sales and stated that “with the 
economy deteriorating and the financial system struggling to stay above water, distressed properties 
with deeply-discounted prices will continue to affect the market.” This report, on par with the condi-
tions of the Sacramento market, concludes that “home prices may not show clear signs of stability 
until the mid of 2009.” The graph below reflects the drastic change in January sales from year-to-
year.
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